"Notes from Juicyonlinemarketing.com -free tele-seminar:
Why Won't They Buy? 5 Simple Secrets to Selling Your Expertise Online."
Online marketing of services and products:

· Marketing needs to do its job and send the message you are trying to promote
· “I promise you that you can only work with the people that you love, that is totally possible, and it has everything to do with the way that you market.”

· Why do we want to market online in the first place?

· Leveraging time, marketing, selling, etc.

· Online lets you put everything on autopilot and super speed

Secret #1: You must laser in on your ideal client
· If you market to everyone you market to nobody

· Target Market versus ideal client

· Target market is based on demographic 

· Ideal client is based on psychographic  

· Ask yourself why your ideal client is your ideal client? 

· “It’s not about what you are doing or not doing in your marketing, it is about what you are saying and not saying.”

· Homework question: Who are your favorite clients and why? And if you say you like them all, which ones do you like more?

Secret #2: Your million dollar story
·  Create a compelling story that resonates with your ideal client,

and they will remember it

· How to create your story: write down how you got into your business 

· Homework question: Why are you doing what you are doing? 
· and write your story out. ( Can use a CoL story/testimonial)
Secret #3: Determine your unique, juicy, benefits.

-How to become a magnet for attracting your ideal costumers 

-People want to know what is in it for me? How is your service/product going to change their life? be specific (not your dreams will come true)


-People by based on the outcome (transformation they want to make and based on where they want to go.


-2 kinds of juicy benefits, sweet and sour.


-Sweet gives you the vision of possibility, gives the clients something to look forward for

-Sour is if they do not work with you or buy your products, what are they going to miss 
   out on? 


-Homework question: How are people different after working with me or buying my 
  product?

Biggest mistakes entrepreneurs make when selling online:


-They are focusing on creating a pretty website and not focusing on the words

Secret #4-Packaging your genius:


1.Format and features



2.Bonuses- needs to be as valuable as what you are offering

3.Price- you have to have a section that explains why what you are offering is a good 
   value.


4.Special Offers


5.Guarantee-make sure you have one

Secret #5: Objections


-Figure out what can stop them form purchasing your service and address it
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